
 

 

 
 

 
 

My Sales Strengths 
 
Persuasive salespeople donÕt operate as hucksters. They draw on a broad range of human 
skills, some of which youÕve probably already developed as a Mount Allison student.   
 
Below is a list of 28 different strengths an effective salesperson needs. How many of these 
do you already have in your skillset? How many of them do you think you could develop, 
given a little knowledge or guidance?     



 

 

 
 


